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Fee: 	 $45 per webinar/$200 for all five
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Yes! I would like to buy the following webinars:
q #1   q #2   q #3   q #4  q #5  q All Five!  

Name:_____________________________________________________________________________

Company:_ _________________________________________________________________________

Address:_ __________________________________________________________________________

City:________________________________________State/Zip:________________________________

Phone #: (        )_______________________________Fax #: (        )_____________________________

Email:______________________________________________________________________________

Return to:
Rose Dorado
PIASC
5800 S. Eastern Avenue, Suite 400
Los Angeles, CA 90040

Phone or Fax order form to:
Phone: (323) 728-9500, Ext. 231
Fax: (323) 724-2327

Email order form to: 
rose@piasc.org

or order online at: www.piasc.org

presents

PIASC has just completed a successful five-part webinar series on Sales Development. Sid Chadwick, a well 
known printing industry sales trainer, was the presenter for these one-hour webinars. All of the webinars were 
recorded and are now available to purchase. Each webinar comes with extensive handouts.
 
The webinars can be viewed at any time, either during a sales meeting with your entire sales team or 
individually by any of your sales people at their convenience.

Perceived Customer Value
Lifetime Value of a Customer
The Elements of Price
Differentiation                                                                                                                                       
 

Account Research Resources
How to Obtain That First Appointment
What to Take on Every Sales Call
How to Improve Your Quote Hit Ratio

Printing Industries Association, Inc. of Southern California | (323) 728-9500

Sales Development 
webinars

only $45 per webinar 
or $200 for all five	

How to Make an Unlimited Number of Sales Calls                                       
Creating Prospect Comfort with Your Organization
Communication Standards for Creating Value
Improved Gathering of Information
 

Creating Long Term Commitments
Periodic Business Reviews
Keeping Your Organization Focused on Your Customers
How to Obtain Referrals
 

	 Presented by Sid Chadwick, Chadwick Consulting, Inc.

A SERIES OF FIVE 1-HOUR

How to Conduct an Effective Recruitment Process
How to Develop the Most Professional Sales Team in Your Market
How to Conduct an Effective Performance Review
The Value of Exit Interviews

For more information or to purchase the webinars please contact Rose Dorado at (323) 728-9500,  Ext. 231 or email her at: rose@piasc.org.
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